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This presentation and discussion may contain forecasts
or projections in accordance with the vision and
expectations of the management team with respect to
the performance of the Company, the businesses and
future events. These forecasts and projections are
subject to risks, uncertainties and assumptions. Several
factors may cause actual results to differ materially
from Management’s forecasts, projections and plans,
including, but not limited to business development and
marketing new products, the demand for and
acceptance of the Company’s products, economic
conditions in the product markets and the different
regions, the cost of raw materials and energy, and
fluctuation in the exchange rate.

Forward-Looking Statement

The financial expectations, forecasts and projections in
this presentation reflect the current beliefs of the
Company and its management team. The Company is
not required and does not assume any responsibility
for updating this presentation or any forecast,
projection or expectation as a result of new
information, events or circumstances subsequent to
this date.
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FINANCIAL & MARKET REVIEW

JORGE RADA – CEO 
SAÚL CASTAÑEDA – CFO
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3Q23
Growth opportunities in the market

Draxton’s Commercial Strategy

Strong Global Order Book

Programs secured in 2023:

US $120 million in annual sales

Portfolio 80% agnostic with e-mobility
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3Q23
Draxton has no significant impacts

Labor contract negotiations - UAW

Intensified negotiation at Detroit’s Big Three

Strike deployment in some of their plants

No relevant impact on Draxton’s volume so far

Mitigated with volumes from other programs

During this time, Draxton will focus on:

Building inventory and launch of new programs
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• 1st phase of Casting expansion is operating,
the 2nd line will be ready for product
validations in January

• Evercast is increasing its machining capacity
according to customers’ program rollouts

• First of two plating lines in Evercast has been
launched. Once the second line is launched,
this will be the largest plating facility in the
Americas for brake systems

• Increase of machining capacity for light and
commercial vehicles components:

• New machining hub in Poland

Ongoing investments will boost capacity 
and 
competitiveness



Automotive Industry 

∆% vs 3Q22 
Vehicle Production

∆% vs 3Q22 
Vehicle Sales

5% 14%

9% 21%

8% 4%

Source: S&P
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Sustained volume growth
US$ Million

Machining
Volume

Revenue

Casting
Volume

∆% vs 3Q22 

9%

63%

3%
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3Q23 outperforms last 
quarter 

EBITDA

18 19

3Q22 3Q232Q23
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Consolidated Performance

Revenues increased 4% y-o-y

Solid casting volume growth trend and effective
execution of strategic initiatives with our
customers across the globe

246 256

3Q22 3Q23

REVENUE

US$ Million

9 Figures exclude Vitromex

3Q23 EBITDA higher than last quarter

EBITDA impacted by currency exchange rate, as well
as new product launch costs in Draxton’s operations
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Capital Expenditure
GIS remains committed to its CAPEX program

Main Products

CAPEX
US $115M for 2023

US $123M in annual sales 
won in 2023

Iron Casting (60k tons)

Triple Machining capacity

2 Plating lines (30 million units)

Capacity expansions:
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Strong financial position
US$ Million

Debt & Leverage

1.8x

-0.1x

1.0x

1.7x

4Q22 1Q23 2Q23 3Q23

Net Debt / EBITDA

Net debt leverage ratio 1.7x

3Q23 Net debt US $156M

Focus on cash flow optimization
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Closing Remarks

Quarter Highlights
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Draxton Europe receives award:

Most Innovative Supplier

Draxton China awarded new project

GISEderlan to expand production facility

Casting and machining of Diff Cases

To produce Knuckles and Control Arms



Q&A
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